& Bootcamp

[leHb 0EeBATbIV

Co3pgaHna n pasBuTmUa yCnellHbIX
LMPPOBbLIX NPOAYKTOB!




€ Bootcamp

I — MNouck npei

Ypok N21 m [1poayKTOBbIE UCCNeaoBaHNS
Ypok N2 m Customer Journey Map

Ypok N23 m [In3anH MbillieHue

Ypok N24 m Jobs to be done / Job Stories
Ypok N25 m TPN3 [/ APUTT

I1I — PasButHye NpoAyKTa

Ypok N°9 m AARRR / NorthStar chpenmBopk
Ypok N210m KOHUT-3KOHOMUKKA | MeTpuKu
Ypok N211 m UI/UX / Product Evolution Canvas

V — BsauMmogencTteue B KoMaHge

Ypok N214 m Servant Leadership

Ypok N215 m meTog KaHbaH

Ypok N216 m Scrum (hpenMBOpK

Ypok N217 m IHCTpyMeHTbI (hacunmtaumm

II — Banupauua ngeu

Ypok N26 m MVP / MDP

Ypok N27 m Problem-Solution / Validation board
Ypok N28 m Lean Canvas

IV — YnpaBneHue JyHKLUOHAJIbHOCTbIO

npoAayKTa
Ypok N212 m WSJF / User Story Mapping
Ypok N213 m GIST /Impact / Road Planning

VI — Kynbtypa n opraHnsaLuoHHble

MoaeJin

Ypok N218 m BungeHune, Mnccua n LeHHOCTU KoOMNaHunm
Ypok N219 m Mogenb kynbTyp LHengepa / OKR

VII — YnpaBneHne naMeHeHUaMum
Ypok N220 m KanpaseH / Teopus orpaHUYeHmnm



NorthStar
thpenMBOPK




€ [daBaliTe 3HAKOMUTBLCH

OmMmutpun BacuH

Chief Product Officer (CPO)

PykoBoguTtesnib KOpNopaTuBHOro
ctaptan-uHkybaropa B HR-Tech

OcHoBaTenb coobuiecTBa
PYCCKOA3bIYHbIX (hayHOEepoB
cofounder.space | ctapTan TycoBKa

AKKpeanToBaHHbIWN TpeHep Kanban
University (USA ,Seattle)

CepTndunumpoBaHHbIM SCrum-mMacTep

OnbIT paboTbl B TONOBLIX digital-
areHTCTBax Ha Nosnuuu pykosoauTens

www.dvasin.com




€ Bootcamp

Llenb nekuuu

[1pOaOMKNTL 3HAKOMUTBLCS C MPOAYKTOBOM
paboTon Hafg NpoeKTamMu

3aaauum nekKuumn

e [loHATb UTO Takoe Lean Canvas u ero
BAXXHOCTb, pa30bpaTbCs B ero co3gaHuu;

e PasobpaTtbca ¢ Hanbonee Ncnonb3yeMbIMU
TEPMUHAMMW.




€ Bootcamp ‘
@

CueHapuu paboTbl Hap, MEeTPUKaAMM

1. Ayaut MeTpuK 3. CBA3U MeXXAy MeTpUKaMu

YTOUHAEM Ha 3TOM 3Tane, 4Tto yxKe CMOTPUM U Ha Ha YPOBHE YMO3PUTENbHbIX I'Ipe,D,I'IOJ'IO}KeHl/IIZ
YTO XOTUM CMOTPETDb.

4. 0630p MeTpUK

2. Knaccudmkaumnsa MeTpuk Ha ocHOBe TeKyLLLEero onbiTa U METOL0M0r N
Hanbonee ontnmanbHasa nMpammnaa: Lean Analytics

—— bu3sHec/DuHaHcoBbIe METPUKU

—— JKOHOMUYeCcKue MeTpuKu 5. U3yueHue MeTpUK

—— MeTpuku npodyKTa u B3aumodelucTBus ¢ Ha 6a30BOM ypOBHe: pacnpedeeHue
NPOOYyKTOM CYYQUHbIX BETUYUH, COOTHOWEHUE METPUK C

pe3yabraramu ucciedoBaHudl.



€ Bootcamp

CueHapuu paboTbl Hap, MeTPUKaAMM

6. lNpoBepkKka MeTPUK
[TpoBepKa Ha XXN3HEeCnocobHOCTb, HA OCHOBE

CTaTUCTUKUN N IKCNEPUMUMEHTOB

7. MocTpoeHue pawboppa.
[un3anH 1 oTpmUCoBKa



€ Bootcamp

K"&CCM(I)MK&U,MH e O@OuHaHcoBbIE
MEeTPUK

® JKOHOMMYecKue
e [lpoayKToBble
o JloanbHOCTb

O 3HAYMMOCTb
o KauecTBO



€ Bootcamp

dPuHaHcoBbIE METPUKU

CpaBHeHMe 3anJ1aHUPOBaHHbIX NOKa3aTenen ¢ hakTtnyeckumm B P&L:
e Bbipyuka (Revenue)

MapxuHanbHbin Nnpubbine (Contribution margin)

OnepaumoHHasa npmnbbinb (EBIT)

Banosasa npubbinb (Gross margin)

OnepaunoHHble pacxogbl (OPEX)

PeHtabenbHocTb (Rate of return)

MoHUTOpUHr —— 3 Mecsaua. [1pn OTKNOHEHUU (DAKTUYECKNUX 3HAUYEHUW OT NJ1IAHOBbIX
3anpalinBaeTca C YeM CBA3AHO OTKNOHeHMe (He pobpanu TY, ownbKm npm oUeHKH
BpeMeHu pa3paboTkn n 1.4).



€ Bootcamp

JKOHOMUYECKUNE MEeTPUKMU

CpaBHeHMe 3an/1aHMPOBaHHbIX NoKa3aTeneu ¢ hakTnyeckumm B Unit-asKOHOMUK:.
e CrommocTb npmBnedeHmsa ogHou npogaxu (CPO, cost per order)

[Mpnbbinb OT KNMEHTa 3a BCE Bpemsa coTpyaHudvecTBa (LTV, lifetime value)

CtonmocTb npuBnevenmnsa knnentoB (CAC, customer acquisition cost)

KoathdmumeHT npmnbbinbHocTu knmnenTta (LTV/CAC, He meHbwe 3)

PerynapHbiv mecauHbin goxon (MRR)

CtoumocTb nmpa (CPL)

CpenHum poxopn c nonb3oBaTtens 3a nepuon (ARPU, average revenue per user)

CpegHun yek (AOV, Average Order Value, meduaHy, OTK/I0HEHUE)

CTonmocTb npuBneveHmns nonb3osatensa/knnenTta (CPA, cost per acquisition)

MoHuTopnHr —— 1 mMecsad,. [Npu OTKNOHEHUN PAKTUYECKNX 3HAYEHUIN OT MNSIAHOBbIX
3anpallimBaeTcsd C UeM CBA3aHO OTKJ/IOHEHMKe.



€ Bootcamp

IJKOHOMUYECKUe MeTpuku / BosBspar
MHBECTULLUN

CpaBHeHMe 3arnlaHMPOBaHHbIX NOKa3aTenem ¢ hakTUYeCKUMM:

e OkynaemocTtb uHBectTuumnn (ROI, return on investment)
e PeHTabenbHOCTb MapKeTUHIoBbIX MHBeCTUUUIM (ROMI, return on marketing investment)
e OkynaeMocTb pacxonoB Ha peknamy (ROAS, return on advertising spend)

MoHuUTopuHr —— 1 mecsad,. lNpu OTKIIOHEHUU (DAKTUYECKMX 3HAUYEHUW OT NSIAHOBbIX
3anpallmMBaeTcsd C YeM CBA3aHO OTKJ/IOHEHMe,



€ Bootcamp C
@

[IPpOAYKTOBbIE METPUKU

3HAaUYMMOCTb KauecTBO

J1o9NbHOCTDb e AKTUBHbIE K/IIUEHTbI B e APC, Average

e NPS nepunoa Payment Count

e CSI, Customer Satisfaction Index e [loxopn ot Bo3BpaweHHoro e  CPC, cost per click

e CSAT, YoOBNEeTBOPEHHOCTb K/IMEHTOB KNkeHTa e CPI, cost perinstall

e FRT, First Response Time e RonuyecTso

e ART, CpenHee BpeMsi 06CNYKUBAHNUS KAMEHTa aKTOB/rOHOPAPOB CNyCTS

e Ticket backlog (06beM HeobpaboTaHHbIX 3aSBOK) BPEMSH ocne

e 0Ob6beM 3a9BOK BO3BpalLeHUa KTMeHTa

e CES, Customer Effort Score e CR,conversion rate

e CRR, Customer Retention Rate

e CR, Churnrate



€ Bootcamp C .
AARRR

AARRR co3spgaHa onga ctaptanoB, HO Nojie3Ha BCEM KOMNAHUAM, KOTOPble OCBanBakOT YTO-TO HOBOE:
PbIHOK, ayouTopuro, NpOOYKT.

AARRR — MeTpuKKM noMorarT cfieguTb 3a CTpaTernen npoaBuMxXKeHna ctTapTanoB M HOBbIX MPOAYKTOB,
3a TeM, KaK pasBuBaeTca busHec. [10 HUM MOXHO onNpenennTb, HACKOIbKO YCMEeLWHO NPOEKT
NPUBIEKAET KJIMEHTOB — OT €ro rnonagaHuga Ha canT 0 COBEPLUEHUSA MOKYMKMU.

A — lNpuBneyeHue
A — AKTUBaLuUAS

R — Ypoep>xaHue

R — PekomeHpauus
R — Iloxopn,



€ Bootcamp

Pazsutne busHeca

[Npunoxenus Komnaxuu

~4 W Bl ars 1 KOHKYPCHI

SEM (MNouckosbin

MAPKETUHT)
NMpuBneueHune PR I | Bror
| HomeHs MNapTtHepcTea SEO | Moo
TenedpoH, TV
[nagHas [Npeumywiectea
cTpanmua/ JIsHauHr NPOAyKTa I Coucetu Pacceinka
—
AxTusaums

> Baw caur PekomeHpaauus
Yaep>xaHue e =

BupycHsii [lapTHepcTea
Pacceinka u Bnoru, RSS, MBPERTHEE HIROHKYPCE
HAMNOMMUHAHMUS HOBOCTM

Paasutne
busHeca

S Peknama, nuae, Pacceinka

O0BITUA, AKUMMA, nognucka, OHNAauH U BUOKETHI

BPEeMeHHbIE byHKLMM NPOAAaXU

Hoxopn

\

>



€ Bootcamp

NpuBneuyeHue

AxkTuBauus

Yaepxxauue

PekomeHpauus

AARRR — 370 BOpOHKa npopax pns
cTaprana

Ecnun nsobpasntb Bce 5 3Tanos no
KONMYeCTBY NONb30BaTeNemn ot Tex, KTO
NPULIEN HAa CalT M 00 TeX, KTO
COBEPLUWA NOKYMNKY, NOAYYNTCS
BOPOHKaA.



€ Bootcamp

NorthStar chpenmBopk

6 KaTeropmmy nokasarenemn.

Bbipyuka (Hanpumep, ARR (Accounting Rate of Return /
KoathdumymeHT aphekTMBHOCTU MHBeCTULMUIN) nnu GMV (Gross
Merchandise Value / Obwmun obbem obopoTa TOBaApOB)):
reHepupyemad cyMma OeHer - B LeHTpe BHUMaHma y ~ 50%
KOMMaHWM.

PocT KNMeHTOB (HanpuMmep, NaaTHble NoNb30BaTeNN, PbIHOYHAS
0,0N9): KONMMYEeCTBO NNaTALLMX NONb30BaTENEN - B LLlEHTpe
BHUMaHUA y ~ 35% KoMnaHuu.

PocT notpebneHusa (Hanpumep, oTnpaBfeHHble CoOobLLEHNS,
3abpOHMpPOBAHHbIE HOUM): NHTEHCUBHOCTb MCMNOMb30BAHMA
Ballero NnpoaykKTa, NOMMMO NOCELWLEHNN canTa, - B LEHTPE
BHUMaHUa y ~ 30% KoMnaHuu.

PocT BoBneueHHoctu (Hanpumep, MAU (Monthly Active Users /
Yucno yHuKkanbHbIX nonb3oBartenen B Mmecau,), DAU (Daily Active
Users / Yncno yHUKanbHbIX NOAb30BaTenen B AeHb)): KonnuecTtsBo
nonb3oBaTesien, KOTOPble aKTUBHO MCMNOJb3YHOT Ball MPOAYKT, - B
LeHTpe BHUMaHUA y ~ 30% KoMnaHun.

AdhchekTUBHOCTDL pocTa (Hanpumep, LTV (Lifetime Value /
[MoXKn3HeHHas ueHHocTb knmeHTta), CAC (Customer acquisition
cost / CToumMoCTb NpUBNEYEeHUs KNMeHTa), MapXMHaNbHOCTb):
AP (PeKTUBHOCTb, C KOTOPOM Bbl TPaTUTE UK 3apabaTbiBaeTe,
HaxoaUTCa B LLeHTpe BHUMaHuAa y ~ 10% komnaHum.

Monb3oBartenbckuu onbIT (Hanpumep, NPS (Net Promoter Score /
NHpekc noTpebutenbCckon NoanbHOCTM)): Mepa Toro, HaCKOJIbKO

MPUATHBLIM U MPOCTbIM B UCNONb30BaAHUN KNIMEHTbI HaXoaaT paboTy
C MPOAYKTOM B LLeSIOM - B LEHTPe BHUMaHMAa y ~ 10% KomMnaHun.



€ Bootcamp

Cnacubo!

Pasobpanuncek ¢ Hanbonee UCNoONb3yeMbIMU
TEPMUHAMMN,



